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Congratulations!

FREE You Now Own Resell And
Giveaway Rights To This Report

By owning resell and giveaway rights, you may freely distribute this
report to anyone you wish, resell it for any price and keep 100% of the
profits, or use it as incentive to build your mailing list. The choice is

yours.

The only restriction is that you cannot modify this document in any
way without permission from the author.

Enjoy!

HotTip : Ifyouwoul d | i ke t o | ear repoft ® éntotyoaur t
24/ 7 oDigital Sales Machi nastpage.hen b

4
Published By: M&Kit Elliott wThe Residual Income Guy
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The Affiliate Secret

Her eds wh anlinemmmakdters and most newbies do:

Find an affiliate program, grab thei r affiliate links, and
plaster those links all over the Internet.

Then they wait for their big payday.

Sometimes a little money trickles in. Sometimes the affiliates do really well and
make a decent living wage.

And then there are the affiliates who pul lin such BIG paychecks that they have
their accountantodéds eyes bulging out in shock.

What 6s the secret?

There is NOT any one secret that turns mediocre marketers into super affiliates.

Rather i
ltds a combination of I|little eteps and
Uses to get bigger commissions sell more products and virtually
spank all his or her affiliate competition into surrendering.
Okay, maybe nothing that dramatic. J
But, the truth remains: -- oftenGimpldchaagesi | 4--tthatcan t hi n g

produ ce big -time results for affiliates.

What youdre about t o025 tricksthesuperaffiliates @se everg day
to pull down the big bucks.

And now you can use these tricks too, starting today , to quickly and easily
generate more income from affil late marketing.

Letdbs get startede
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UNADVERTISED BONUS

One of the methods of increasing your affiliate commissions is to increase your

traffic . Another method is to create your own offer to sell and promote
affiliate progr ams o0 n(inthd erodud itselfkoa theddownload
page,infollow -up emai |l s, et c. ) 24-pdagemnus report udatthe a
close of this course which will teach you |
entitted, i How To Get Massive Traffic And -Bayl es
Fir es altsels for $27.00 on its own, but is yours free with my compliments.

1. Look for Larger Profit-Per-Transaction
Offers to Promote

It takes about as much effort to find a new customer and persuade them to buy a
$10 product as it does to f ind and persuade a customer to bu\
$100, $500 or even more.

| say fAabout o because you maprced produtts haeat cer t ai n
higher conversion rate.

Example : Letdbs suppose youdbve found various pr ¢
commissions. N ow consider these figures:

1 A $20 product ($10 commission) coverts at 5%. That means that
for every 100 people who see the product,
puts $50 in your pocket.

1 A $100 product ($50 commission) converts at 3%. That means for
every 100 target ed visitors who see the product,
and that puts $150 in your pocket.

1 A $500 product converts at a scant 1%. For every 100 targeted
visitors, one person buysé and you put a f
pocket.

See what | mean?
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Do you realize the magnitu  de of this simple change in WHAT you promote?

Example three from above is 500% more profit for you
than example one for the exact same amount of traffic!

That should get you excited! J

And it should also get you thinki ngsitealpyour
best option?

It may seem exciting to pull in multiple orders per day. But if you look at the
Abottom |Iineo figures, you may find that
pocket with the same number of visitors.

That means you need to look for products with higher commission rates
as well as looking for products with higher ticket prices.

I n other words, as a gener al rul e A75% commi ssi
commi ssiondo and a product that produces isi$2500
better than one that produces fAi$500 commi ssi on
And if you can find a high  -converting, high -ticket product with a high commission
rate, hire an accountant because youb6ll soon ha
what to do with!  J
The pointi s the same : your time investment is constant. The amount of money
you make for your effort doesndét have to be.
Regardless of the sales volume, your activity w
T Youdll spend the same amount of time gener
T Youd!l I sthessamk amount of time building lists.
T Youdll spend the same amount of time creat
T Youdll spend the same amount of time writd.i

blog comments, interacting at forums and all of the
Amar ketingo stuff you do.
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Y 0 u {udt tnake more money T onaverage 1 promoting affiliate programs that
offer higher profit - per -transaction numbers.

2. Seek Out Recurring Billing
Offers to Promote

If you want to make a lot of money with affiliate marketing, then you need to sell
more produ cts and more expensive products to your existing customers

That 6s bietct@asseasi er to persuade atobuwxsomethihghg cus
else (as opposed to finding a brand -spanking -new customer and persuading him or
her to buy something for the very firs t time).

Now hereds a ridiculously easy way to make thos
Promote recurring billing products.

Just as the name suggests, recurri ng billing (caolnsto ncuailtlyedd) fiar e t
sales that happen automatically. The customer is charged auto matically T typically

on a weekly or monthly basis i and the product or service is delivered as long as

the customer doesndt cancel

|l t6s easy for the merchant, the customer and th

SIDEBAR You probably have several recurr ing billing contracts
lined up both personally and for business. Common examples

include your cell phone contract, your web hosing, your monthly

payments for an autoresponder, any monthly membership sites that
youbve joined, etc.

H e r sathée beauty of recurring billing products:

Al | you have to do is find and persuade the <cu
paid month after month for as long as the customer remains a member.

That s an easy, passive affiliate income for yo
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Here are three ways to find these passive -income opportunities:

1. Gotothe ClickBank.com marketplace and look for products that have
a value higher than $0 in the Afuture $0 c
recurring billi  ng products.

2. Search in Google for your niche keywords , a search term like
Aaffiliate programo plus other search term
Amember ship site, o0 Apassive incomeo or sim
3. Seek out known recurring billing opportunities in your niche.
Example : I f youodre selling products in the

marketing field, then you already know that most mailing

list managers, PLR sites, web hosts and similar offer

recurring billing. So you can go directly to the main

product or service providers in your niche to check for an
affiliate program with recurring commissions.

Tip : Read the affiliate TOS (terms of service) and

affiliate agreements carefully. While some vendors offer

recurring billing to the customers, they may only pay the

affiliates a one -tme fl at fee for the referral
looking for programs that pay month after month for as

long as the customer remains a customer.

Again, ités all about Anumber so.
Which of these is besteé

Y Promoting Affiliate Offer A which sells for $24.00 and earns
you a 50% commission? Or, all things being equal...

Y Promoting Affiliate Offer B which sells for $24.00 PER MONTH
and earns you a 50% commission PER MONTH for as long as the
referred customer remains active?

Doesndét take a rocket scitemmndstf dro JfBatutrer ®@!lut A

THE ULTIMATE MIX And when you find a Asweeto setup
one-t i me offer that backends a recurring offer),
the message APromote This One! o
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EXAMPLE Jeff Ga rdner 6s Free Advertising Academy isa recu rring
membership sit e and if the reader buys the membership, the

original referring affiliate earns 50% MONTHLY commission on the

ifbacko end.

3. Offer Time-Limited or
Number-Limited Incentives

You probably already know that one quick and easy way to beat your comp eting
affiliates is to add value to the products and services you promote.

So while your affiliates are just promoting the offer as -is, youodore giving Yy
customers a valuable freebie if they buy from you.

Example : Letbs suppose youodre sekYoucamgoffar di et b
a free diet recipe book to anyone who buys from your link. And

you can bet more people will buy from your link simply because

they get more bang for their buck.

i atPed are cat

But hereds the probl em: More affil
i ze that they ca

consumers are beginning to real
best deal.

The solution?

Kick your potential customers into immediate action
by offering them a time -limited or number - limited bonus.

Such as:

0 Atime -limited bonus end S at a certain time i in fifteen minutes, an
hour, at midnight, 24 hours from now, etc. The shorter time the
consumer has to claim the bonus, the greater the sense or urgency.

U A number -limited bonus means the first X number of people who
act now get the b onus . This technique is particularly powerful when
you provide constant updates showing how many bonuses are left. For
e x a mp | Hurry, just 50 47 33 25 18 bonuses left! 0
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Tip : Usually this is a manual process, meaning that your

customers send you a receip t and you send them the bonus. You
can automate this process by setting up an autoresponder in your

email client that kicks back a download link to the bonus to all
customers.

Hereds how it wor ksé

You create a special email address just for sending bonus es.

When an email comes into this address, your email client checks

that it contains certain words that are usually found on the

receipt. If the incoming email matches your pre - set criteria,

your autoresponder sends the downl oad 1| ink.
t he criteria, nothing happens (perhaps because the email is a

guestion rather than a forwarded receipt).

So what should you offer as a bonus? Here are five ideas :

1. An ebook or special report that compliments the main product. You can
even use private label rights material to create this bonus.

2. Access to a free teleseminar. ( Hint: Ask the product owner to be your
guestt) Youodll also have the recorded call to
customers.

3. A video that compliments the main product.

4. Software or other  tools that compliment the main product. For example,
you could offer a calorie counter as a bonus to a diet product.

5.1 f youdre an expert in the subject, offer
consultation.

There are lots of options available at your disposal. The important thing is this:
you offer an incentive for those ordering through your link.

Firstly, it allows you to create some furgen
or time limit.

Secondly, it allows you to offer something more than your competitors
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Bottom line : itds gonna increase your affiliate com
And that is, after all, why youbre here.

Want me to give you a GREAT hint on how to really make this strategy work like
crazy? Here it isé

Create a special report to give away, register a domain for it, write a
salesletter for it and instead of creating an order link, make it exclusively
available for those who order through your affiliate link.

I n other words, you dramatically increase the
h as owndosnain. It has a full salesletter that describes it and creates interest

in it Only ités not available for sale at any
Youdbve made the reader Awanto it but force the

affiliate link in order to get it.

4. Capture the Opt-In First

Remember earl ier when | said itbdbs easier to sel
to a first -time customer?

Herebs something el se:
|l t6s easier to selll to a Awarmo customer than a

And one way to warm  -up and pre -sell your customers is keeping in frequent
contact with them using a newsletter list.

Consider this | magine youdbre directly promoting vy
link. 1 f youbre pulling a 2% conversion rate
product, that means youodr e sdoedvdryild0Og 2 product

targeted visitors.
What a waste!

You have 98 targeted visitors just slipping through your
fingers, never to be heard from again.
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Quch! Thatds gonna | eave a mark.

So instead of sending your targeted visitors
yo u instead send all your visitors to your squeeze page.

|l nstead of making a couple sales here aamd t here
youdre building relationships.

Since people buy from those they know, like and trust, your conversion rates will
expl ode.

Plus now youdre NOT wasting visitors.

If your squeeze page is persuasive enough, your freebie attractive enough and
your visitors are highly targeted, you could be getting 25%, 35%, or even more of
these visitors onto your mailing list!

Now instead of getting one shot to sell one
product to them, you can promote as many products
(and make as many sales!) as youod |Ii

You can do this over and over for as long as your subscribers stay on your list.
And youoll make a | ot mo thanifiyou tete98% av99% lof yauh i s | i st
visitors wander away!

One of the things that | highly recommend you do in order to really get people to
join your | ist is toé

Disclose Highly Desirable "Results"

The idea here is to inform the visitor to your opt -in page that in your special report
or mini -course (I.E. Your list offer), you'll be revealing exactly how you achieved

some desirable result - with the implication that they can duplicate your method if

not your success.

"Here's how | did XYZ in XYZ with XYZ

One of my favorite examples for this is my friend John Reese. If you visit his
AuctionSecrets.com site you'll notice a list offer midway through his salesletter.
Here's what John says...

© Kit Elliott, Super Affiliate http://www.SuperAffiliate.com
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------- Begin John's Opt - In Offer

As you've probably already read, | actually made over $38,000 in
PROFIT from one single auction on eBay. And | know exactly what
you're thinking!

"He must have sold a car or some kind of real estate..."

If you thought that you'd be wrong!

What's even more amazing about that one au ction is that it was
something that | bought for $100. Yep, 100 bucks. Not a bad

profit, en? | think that's something like over 300,000% return.

I'd say that was a "good" investment.

You can learn EXACTLY how | made the $38,450.27 PROFIT in my
FREE...

5- Day Email Mini - Course, "The eBay Home Business Explosion!"

------- End John's Opt - In Offer

Now, | ask you, if you're even remotely interested in selling on eBay, could you
possibly resist joining his list to find out how he did it? Of course not. | t's
irresistible. And that's the point.

You want to inform the visitors to your opt -in page that you'll be revealing some
specific information on tremendous results you've achieved. And hint at some

"amazing" aspect of your results. Look at John's copy, no t only did he mention

that he made $38,450.27 on ONE auction, but he also stated that he did it with

something he bought for only $100. Now there is a built -in curiosity factor. Not

only do | want to know "how" he did it, but | also want to know "what" he sold to
do it!

See how compelling this is?

Disclosure of tremendous results + hint of an amazing aspect = irresistible urge to
join your list!

Note : People are inherently lazy and want something for nothing or something
very easy. (Listen, | point to mysel fas well on this - it's just a fact of life, all
things being equal, we'd like things done with as little effort as possible.) If you
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can point to a shortcut you have figured out, an idea or tool for automating a

process, a way to avoid a troublesome mist ake or the ability to get someone else
to do it for you, you'll have a very powerful motivating factor for getting people to
subscribe to your list.

5. Negotiate a Higher Commission

Percentage

Youdbve found a great product that oyeur Yowlhs er igl
a good conversion rate. And youdbve made a | ot o
vendor.

Herebs a quick and easy way to make even more n

Ask for a Araiseodo from the vendor.
In other words, negotiate a higher commission percentage.

Now hereds the key to successful negotiati ons:

|l f youdre just some affiliate walking in off th
commission rate, the vendor will probably blow you off.

But you are NOT an average a ffiliate.

s vendor

You have a proven track record with thi
'l 1 ose if

past sales and see how much money heo

just decide to give you that higher commission rate.

Bam, just like that, youodr e nMORE maney . Sweet.

Herebs an emai l templ ate you can swipe and twea
SUBJECT:
[ Vendor 6s Name], guick question about [ name

programj é

Dear Mr. / Ms. ,
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[Your Name] here, thanking you for the most recent commission
check I received in the amount of [$XXXX]. | always appreciate
your timely payments.

Thereds another reason | 6m writing to you to
|l 6d | i ke you to consider offering me your @Ap
commission rate of XX%.

Herebs why: FastthhbBree months | 6ve delivered
average of XX new customers and $xxxx in profits T and that

number is growing. | think youdll agree that
preferred partners rate is a good investment for you, especially

when you consider your backen d profits.

Hit reply or call me right now at XXX - XXX XXXX to discuss this.

| look forward to hearing from you!
Sincerely,
[Your Name]

P.S. My affiliate username is [enter name/id number]. Please
check the stats for yourself and get back to me at your e arliest
convenience.

Thanks again!

To be sure, some people will not offer you a higher commission, but some will.

And | etds say there are 10 Aofferso out there i
worthy of your attention as an affilia te. You ask each of the owners for an

increase in commission percentage and you actively focus your efforts on whoever

says Ayeso.

Tip : Some vendors will give you a higher commission rate
across the board, especially if you have a proven record of
sales. So you may get a special link so every sale you make
from now on is worth more money.

| f you dondét have a proven track record (
consider asking for a special commission rate when you

reach a certain sales level each month (e.g., after you

sel | so many products). Some vendors may give you the bonus
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across all sales, while others may only give you the bonus
commission on each sale you make above a pre - set number.

6. Drive More Traffic to Your Affiliate
and Squeeze Page Links

Originallylwasgo i ng to | eave this one out of the repol
obvious. However, the report would be incomplete without it, because one valid
way to increase your affiliate commissions is to increase your traffic.

Let me be blunt : Affiliate marketing isan umbers game.

Il f you want to make more money, youdre goin

numbers. Wedve talked about a number of tip

by massaging the conversion rate (by building a list and relationships first), and

boost ing your commission rate.

Now hereds another number thatodos easy to mani pu
Increasing the number of targeted visitors who see your offer.

Makes sense, right?

| f youdbre making $100 for every 100 visitors, t
money is to get your links in front of more people.

If 500 see your link this month, you make $500. If 5000 see it, you make $5000.
And so on.

There are dozens of ways to drum up more traffic, including (but not limited to):

A Using content marketing such as article marketing, blogging,
etc.

A Working with joint venture partners.
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A Taking advantage of media marketing, including social
networking, social bookmarking, and submitting your content to
sites like Squidoo.com and YouTube.com .

A Creating and distributing free reports, free videos and other
viral pieces.

A Getting traffic from the PPC search engines as well as the
organic search engines.

A Distributing press releases.
A Buildi ng your mailing list.
A Blogging.

And so on.

More traffic = more commissions. End of story.

7. Join Two-Tier Affiliate Programs
and Recruit Others

With a typical one -tier affiliate program, you get paid a commission for every
product you sell.

Witha two -tier affiliate program, you get paid a commission
for every product you sell PLUS you get paid a smaller commission
for every product someone in your downline sells!

Herebés how it workse
You promote your affiliate links as usual to make money selling the product. But
you also go out and recruit other affiliates into the program (and they become part

of your downline).

ltés a nifty way for you tieandaklke@uadrgaesiseati madd
money on the back of your competing affiliates!
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Tip : To find two - tier affiliate programs, run a search in Google

for your niche keywords alongside terms | i ke
programo or-tiAneul taif fili ate program. 0

|l deally youdéll want to |l ook for affiliate pr
generous commission to the top tier and a significantly smaller

commission on the second tier. For example, the second tier may
only have a commission rate of 5% or 10%.

The reason youdre | ooking f o-tierecommissian | er seco
i's so that youdre not r ecrswhohaveagprinefyf i | i at e
goal of recruiting other affiliates. No one makes any money if
everyone focuses on recruiting people and no one is actually
selling the product!
Instead, you want people to focus on selling the product T and
the way to do that is choo se programs that pay 40%, 50% or more
onfirst - tier sales.
Or,youcanjoinatwo -ti er affiliate program that 1iIs ficlo
customers / members. That way, those you refer to the program MUST join
through your affiliate link and get o thers to likewise BUY (getting you a second tier
commission) when THEIR referrals join.
Either way, youbre getting paiNextmothmoawk ot her s
tier affiliate program launches at http://www.zcreditcards.com .. Would you like
to get in at the beginning before the launch so you can recruit all the n ew affiliates
to it? Makes sense é The 2 Tier Affiliate Programs are hot for recruiting during the
first three years (before everyone knows about it!)

8. Write eZine Articles That Specifically
Promote an Offer

Writing and submitting ezine articles is a great w ay to drive targeted traffic to your
site. And best of all, each of your articles can draw in traffic for weeks, months
and even years after it first goes live online.

Most article marketers create informative yet generic articles, which they use to
drive traffic to any number of affiliate links or even their own squeeze page.
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But hereds the thing:

Sometimes your prospects need to be lead by the hand
and shown the exact solution to their problem.

|l f he spends even five minut eoserwhansing aumbehaf ng, hedao
solutions to his problems.

Sometimes even the same article may recommend n
confusing.
That 6s where your specific article comes in.

You take the position of a strong leader, take your prospect by the hand,
an d confidently lead him to the best solution.

He doesnodt even have to think about it because
to choose.
That 6s one possibility.

Sometimes, however, your prospects are also looking for specific information
about specific pr oducts. They may be on the verge of making the buying decision,
but they need confirmation from someone else.

Yourproduct -speci fic article can serve as that confi
pocket a quick commission!

Tip : There are plenty of places to subm it your articles online.
One of the best places is EzineArticles.com . Other directories
include ldeaMarketers.com , Buzzle.com , GoArticles.com ,and
ArticleCity.com . If you have more than one article, then set up

a Squidoo.com lensora HubPages.com hub.

Let me give you three examples to show you what | mean:

Example#1 : You create an article titled AHow I
Score I n 30 Seconds! o Then the article gives
tricks for improving the gol ferdés stance and swing. It
talking about how the biggest improvements came when you used
Brand XYZ golf clubs.
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Note : Naturally, DONO6T wuse an example |ike
clubs dondét actwually i mprove your game.
Example#2 : You create a 0 ho ethatgvespaoplé thec |

secrets of growing big, tasty tomatoes. The article takes the

reader through all the steps of planting, nurturing and

harvesting. The money - maker? Your article explicitly recommends

the reader buy ATomato Treeodo ptgaadtesultsi n or der
(and you provide your affiliate link, of course).

Example #3 : You create an article that provides useful but
incomplete information about how to save a faltering marriage,

ifSeven Ways to Save a Marriage. o0 The article
good starting point, but sheoll need to purcha
Marriageo book through your affiliate |ink t

information.
You get the idea.

And this can literally work for any market and niche. In other words, it can work
foryou. J

9. Write Case Studies Showing How

Youdove Achieved Results Uscs
Product

People are looking for social proof.

They want to see that other people have used and enjoyed the product.

But her eds itmostofthédrsocmlgproof your prospects see is absolutely

lame. They o6l 1l see a revi ew f &astread! ldaveethisstofth o ko t hat
Theyodl!l excitedly read one affiliateds opinion
find i tWQ@W!ysThiis is truly amazing! Il know 106l
these tips! 0

Your prospects ARENOT | ooking for a thriller (o
King). They arenodét | ookiing for theory. l nst ead
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They [your prospects] are looking for real proof
that the product/ service does what

That 6s where your case study comes i n.

Instead of just writing a review that reads like an 8 ™ grade book report, you use
the product and report your results. And you back up your case study with other

forms of proof whenever possible, such as before and aft er pictures, videos,
screenshots, etc.

Examples :

T I'f youdre creating a case study for
week- by - week account of exactly how much weight you lost, the
strengths of the product and the product flaws. Be sure to
post before and after pictures and measurements.

T I'f youdre cr eat istudyfoaa dogtrairing book, video
tape yourself training your dog using the method. Then edit
the tape to show how well it works (without giving away the
productds secret).

it 6s

a wei

Remember, the more spec ific your case study, the more credible it will be i and

the more money youodoll make in affiliate

10. Pick the Right Offer to Promote

Vendors and affiliate managers are going to work hard to get you on their virtual

team of sales people. The sa  les copy on some of the affiliate pages will be nearly
irresistible, promising big commissions
thinking about buying a new sports car or going on an exotic vacation with all your
commi ssionsé and t hi s ibtlefafiliateprograml even |

What you need to do is cut through the hype
to find the very best offers to promote.

Doing so will not only put more money in your pocket, it will also lighten your
workload and protect your reputation.

Hereds what to |l ook for:

o
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(@

Good support. Send an email to the affiliate manager (or call them if
they have phone support). Is there someone on the other end promptly
and courteously answering inquiries? | f so

)¢

Proven track record. Spend a few minutes with your friend Google to
dig up everything you can on the product a
for someone who has a good history and a solid reputation.

C Training materials. Even i f youdbre an expert affild]@
peek inside the affiliate program area to see if they provide training
materials for affiliates. | f so, thatos a
affiliates and your success.

)¢

Pre -sell content. Look for affiliate programs that provide emails, solo
ads, classified ads, banner ads, articles, reports and other pre  -sell
content you can use.

)¢

High conversion rate. You can ask the vendor for the conversion rate.
But the only way to know for sure is to test it for yourself.

Tip : A PPC campaign is a fast and easy way to test a new
product 6s swoorate.er

C High commissions. I f youdre selling physical prod
candt expect commi ssion rates much over 10
digital products, then look for commission rates of at least 50%.

C Backend commissions. Some product s offer one -time -offers or other
upsells. Check to see that you get credit for those, too.

(@

No sales leaks. Finally, make sure the sales page
process doesndét have any sales | eaks. For
page doesn o @lterhaivwe payraent method (such as phone or

through a different payment processor) that would cut out your

commission if the customer uses it.

Drop by Google.com and do a little research. Ask around at your favorite forum
for recommendations on top aff iliate program offers.
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11. Create an Asset That Promotes
Multiple Related Offers

A couple tips back | suggested that you write ezine articles to promote specific
product s. Now hereds another idea:

Create ezine articles, videos, reports or other assets
tha t promote multiple related  products.

Example #1 Letdbs suppose youdre promoting garde
You might create a short report all about the best gardening

tools and how to use them, along with links to the products.

This particular report might incl ude links to gardening gloves,

a trowel and a watering can.

Example #2 : Or take the example of an Internet marketing report.

You might create a guide for beginning marketers that tells them

how to choose a domain name, how to choose a web host, how to

change the domainbés nameservers to point to t
get an autoresponder up and running fast. N a
affiliate links to point to the domain name registrar, web host

and autoresponder service.

Remember, you do NOT want to promote mu ltiple similar products in these reports
or articles. (You can do that in a product comparison.) Instead, promote multiple
related pr oducts, all of which the readers needs to

you laid out in your content.

12. Develop Your Own Ads and Content

Think aboutthisf r om your customerds perspective.

| f sheds on a |l ot of mailing |ists, and/or i1 f s
bound to run into many affiliates who are all promoting the same product.
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Problem is, shebs going to runvimntoAnkhei $ambdedd
mul tiple mailing |Iists, shef6s going to get the
Eventually sheb6s going to develop ad blindness
she sees that same email coming into her inbox,

Do you s ee the problem?

If you use the same ads and content as everyone els el ANDIf youdre not
one of the first your prospect encounters i she wonét be buying fr

That s why you need to develop your own ads and

C Truth be told, some people get do wnright angry when they see the same ads
coming in from multiple affiliates €& and the
list and stop visiting your blog if they are one of these people who get
offended!

If the affiliate vendor provides pre -sell content, you can use it as a base for your
own materials.

Herebds how:

Tip #1 : Rewrite the email subject line. Your subscribers will decided
whether to open your email (or not) based largely on your subject line. If

you use the same subject as all the other affiliates , your email will get
deleted without getting opened.

Li kewise, if youdre posting a sales letter o
(as the headline is the most -read part of a sales letter, and thus will be most
recognizable to your prospects).

Example :
Original subject: Saving money in a recessioao

New subject line: Who Else Wants to Sock Away a Lot of Money

This Year?

Tip #2 : Personalize the greeting. Most sales materials star

Friendo or similar. | f -sellmatdrialse tosyeunaimaildigg, t he pr
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t hen personalize this greeting (e.g., dnDear
the letter on your blog or elsewhere, then make the greeting more targeted,
such as fADear Sunday School Teacher o or fnDea

Tip#3 :Change the opener. Herebs where you can really
heart and make this ad your own. | f youdve h

T orif you know someone who has i tell the story (which will help the

reader identify with you). Or you can use the opener as a product review.

Either way, make it your owné in your ownh VO
Tip #4 : Tweak the bullet points. The bullet points are where you lay out

the benefits of the product. Tweak them to make them yours (in much the

same way you tweaked the headline/subject line), while retaining the overall

benefit.

Tip#5 :Change the P.S. Right after headline, the P.S. is often the most -
read part of a sales letter. Tweaks yours to create urgency and/or to
reiterate the main benefit.

Example : P.S. If you hurry you can st ill grab your
membership for a fraction of what others are paying. Click
here to get startede

Another option : You can instantly separate yourself from the other affiliates by
writing your own ads.

Note: When you write your own ads, theyodre in
Theyore from the heart. They include your op
results and perceptions. And that means more sales.

13. Track Your Campaigns
and Tweak Your Ads

Imagine making more money without driving more traffic or promoting more
products. Easy, right?  And yet hardly anyone does it.

That 6s because most marketers just skip over th
tracking.
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Herebs how it workseée
You pit two ads or two parts of your marketing campaigns (such as your pay per
click keywords) against each other to see which one performs the best.

You drop the loser and tweak the winner
to see if you can make it even better.

The key is that you can only change ONE element of your ads, sales letters or
campaigns, while holding all other variables constant.

| t 6 s onty way to know for sure what caused the change in your conversion rate.

Tip : The exception here is if you use multivariate statistical
testing. But since thatés for advanced users
with simple split - testing.

Here are two examples:

T 1'f youbre testing ad headlines, then the O
ads should be the headline. The body copy, links, traffic sources and
everything else should be the same.

T I'f youdre testing your Google AdWords keyw
difference sh ould be the keywords. The ads and landing pages should be
exactly the same.

How do you do this? 1tdéds easy when you have the

You can use a split -testing script (also called an A/B script), feed the two versions

of your ads or sales letter int o the software, and then analyze the data after 30 -50
actions (actions means sales, opt -ins, or whatever it is you want people to do).

Google Analytics provides a powerful yet free tracking service T Google

Website Optimizer . You may also consider a paid script or service such as those
available at eBizMastermind.com

Once youobve c h ogseriptorssentice, herekare a few things you may
consider testing:

T 1'f youbve written your own sales |-stedémo or
sales letters, then first and foremost test the headlines. You
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can also test the subheadlines, opening paragraph, the P.S. ,
the call to action and the guarantee.

1 Test the headlines, body copy and call to action on all
classified ads and similar.

T I'f youdre using PPC marketing, test t
landing pages.

T I'f youdre doing email mar keting, t dmned
as well as the other elements in the body of the email.

1 Test your traffic sources to see which give you the best
results.

1 Test your affiliate links to see if you do better with a
cloaked or uncloaked link. (More on this later.)

T I'f youdr e pdlassdiedrads, ezine ads and similar, test
the days you place the ads (as well as the publications
themselves).

14. Negotiate a Special Deal
for Your Contacts

Allow me to let you in a little secret:
Your subscribers want to feel special.

And if you can make them feel special, youdll
(and have a warm, fuzzy feeling inside.) Period.

Now you take that little psychological trigger and add it to the fact that people also
|l i ke to get the most bang for t hei rabdutadding
value to offers.)

Feeling special + Adding Value = Big Commissions (and fierce customer loyalty)!
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You can accomplish both at once simply be negotiating a special deal through the
vendor.

Example : You may get a special discount or bonus pa ckage through
the vendor thatdéds only available to your
need to be sure your customers know this deal is an exclusive

deal just for them (which is when they start feeling special).

Tip : The vendor sets this up on his end and gives y ou a special

affiliate link to promote. Just as with negotiating a higher

commi ssion rate, ités best to come to the
a bargaining chip. | f youdbve proven yourse
affiliate to this vendor with your other

likely be eager to work with you.

Her e 6 gmadtemplate you can swipe and tweak:

Subject: [ Vendor 6s Name], my subscribers
cust omer seée

Dear [Vendor 6és Name],

[ Your Name] here from [name of your bl og/ web
and |

int erested in promoting your [product name] offer T
how to send at least X# of new customers to you. But | need your
hel pé

You see, my [type of niche] subscribers routinely buy from me
because | offer the best discounts and bonus packages in the

ni che. | 6ve already |l ined up a bonus to gi
order [name of product]. Now what | 6m aski
extend a limited - time discount to my subscribers.

| t 6 s a -wini-win situation. My subscribers become your

supremely satisfied customers . And youbl Il have one of
biggest sales days since my subscribers will scramble to get

their hands on this offer.

Hit reply or call me at [your phone number] right now so we can
discuss the easiest way to do this. Thanks in advance!

Sincerely,
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[Your Name]

P.S. The last time | made an offer like this to my subscribers,

| ended up getting a 9% conversion rate. Your product and sales

page are better, so I Om sure youoll
response rate!

Herebs an addeldyouornwed | your subscribers
for them, 6 they often share the | ink wi
for you!

15. Stick With It and Build Momentum

| see it all the time.

enj oy an

that t!

th other

New affiliates on forums and blogs say things li ke,] 6ive been at his for
and | havendt maded aAnddi meh.enl tcdchweiyt Irun off and c¢c
bright and shiny thing that catches their eye.

Listen, affiliate marketing success doesnodot hap

the ads from folks who claim you can make truckloads of money almost instantly,
but thatés rare.

Instead, you need to build your business the good old  -fashioned way:
Patiently and consistently.

It takes time to build momentum.
It takes time to find and research good products.

It takes time and patience to build up your marketing campaigns to the point
where youbre seeing results.

Example : Letdbs suppose youdre using art.i

suppose you have a handful of articles out there that are
pulling in 25 visitors per day for you. | f
1% conversion rate, you may go many days without seeing a sale.
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But if you keep writing and submitting articles, your traffic

will grow over time T and so will your mailing list AND your
bank account. Th en start adding other marketing methods, and
youol | see your income grow even mor e

Think of your new affiliate marketing business like a seed.

Youbve planted it. Youdre watering it. Eventual
day whenyougetyourfi r st sale). And then one day it wil
when you start pulling in regular sales). But if you shove it in a dark closet and
stop watering that little seed, it doesndt have
Bottom line : Give it time.
Howdoes this transl ate into an increase i n c¢ommi
1) You actually see commissions in the first place! Instead of quitting
before you get any commissions (it happens all the time), if you stick to it
youdll see those iyourmmarketing effetsinthetfasm df r o m

referral sales. But, not only that...
2) Youodol |l get bttgmgresults!l o nAdfiliate marketing is like popcorn.
It starts out with a few pops. Il n time as vy

You continuetomarkett ) you begin hearing fApop popo ar
|l ot of fApop pop pop popod as sales start to n

16. Create Piggyback Reports and
Get Others to Distribute Them

Youdre an affiliate marketer. That means youodre
otherpeop | eds product s.

But what if you could get paid to have OTHER people
promote  your affiliate links for you?

Tal k about double dipping. Youdd sign up in abo

And thatdés the whole concept behind piggyback r
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You find a hot product, especially an expens
in the pre -l aunch phase. | 6m tal king about one o
$1000 home study courses that gets everyone in the niche

buzzing.

Now hereds the thingé

Everyone is talking about. People are just about drooling over the product. And yet
not everyone is going to buy the product on launch day.

That s where you come i n.

You create a short report on the same topic and price it for

cheap, somewhere in the range of $20 to $50.
report at the same overall market, but at a slightly different

segment.) And because everyone is already talking about the

topic, this puppy will practically sell itself.

Next, you recruit a team of affiliates to sell your report for you.

Youdl | wfeematgeneraus commission T atleast 50%, but you can and should
consider offering more. Thatodés because your r1ep
home study course. ..and YOU will be earning affiliate commissions for it!

So the more people who buy and read your report, the more money you make!

VARIATION : You can offer resale rights licenses to this report and let other

peopl e sell it to their |ists for 100% of the p
get your affiliate link embedded in the report for all of their customers to see!

More on this later.

17. Start a 30 Day Free Training Program
to Promote Offers

This little tip benefits you in two profitable ways
1. Since youdbre delivering your course Vvia au
to build a mailing list i and you get to start building a
solid business relationship with your subscribers. That means
more commissions in the not - too - distant future.
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2. You get to start pocketing commissions almost immediately
since youdbre recommending produc+iday t hr ough
course.

Earlier | gave you an example of how to write an article or short report that
includes affiliate |Iinks to products and servic
thing here, except that youdre breaking up your

Letdbs go back to the example of teaching a new
business. Instead of spilling the beans in one report, your 30 -day course might
look something like this:

Day 1 : Choose a domain name (include tips on choosing a domain nam e,
plus an affiliate link to a domain name registrar).

Day 2 : Choose a web host (include tips on choosing a good host, tell the
reader how to change over their domain nameservers and include an affiliate
link to a web host).

Day 3 : Getting the autorespon  der set up (include tips about how to choose
an autoresponder, include an affiliate link to your recommended service, and
teach readers how to create the initial message series).

Day 4 : Write your squeeze page (include tips for writing good sales copy,
plus include an affiliate link to a copywriting ebook where they can learn
more about how to write good copy).

And so on. Youbre proyvy-dierg cvahtaebteesteeygy dayé
also get a chance to earn commissions every day, too!

Here are three other examples  to get you thinking about what kind of course you

can offer in your nicheée
Example #1 AR30 Days t oBeBeaved Ki dso
Example #2 AHow to Drop a Dress Size in Just 30
Example #3 AHow to Find Your Soul Mat es) no 30 Da
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Every step of the way  --- every day of theway  --- you give them an action step to
complete which includes the option of purchasing an item on some days and a
MANDATORY item to be purchased on other days.

Affiliate commissions will follow!

18. Become an Affiliate Broker

Way back in Tip #7 you discovered that you could boost your affiliate income by
joining two -tier affiliate programs. Doing so allows you to make money even
without selling products.

Now i magine thiseée

How much money would you make
if you were the ONLY person on the top tier?

Imagine if every other affiliate was in your downline, meaning you got a
commission whenever someone made a sale. Can you say easy money?

Goodnews : Thatds exactly what 1itdés | i keokehen you

Hereds how it wor ksé

If you have a lot of connections with affiliates and other

mar keters in your niche (or i f youdre willin
relationships), you can promote yourself as
gal for marketers looking to build a big tea m of affiliates
fast.
You offer to introduce product owners to your contact list of
affiliate marketer. In exchange, you get 25% to 50% of total
profits for the sales your fAdownlined makes.
The exact percentage you pull down depends on the product owner , of course.
However, it also depends on exactly what youbre

If you simply help the product owner build his list of affiliates, expect to
commissions on the lower end.
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But if you go the extra mile, such as managing an af filiate contest or
motivating and organizing the affiliates during pre -launch, you can

expect to grab a bigger share of the profits.

Either way, youdbre making good moneyé

product!

19. Minimize Theft by Cloaking Links

and

Someti mes when youdre promoting a product,

affiliate link and replace your affiliate ID with their own.

Then when they buy the product, they get the commission
NOTHING. Sad but true.

But hesroembest hi ng el seé

Sometimes itdéds not the affiliate
itds the prospects, because they cut
of a link so that they bypass your link and go straight to the

vendor s page.

A

Maybe they thinkthe y 6 | | get a better deal that

of someone making money just because they clicked on a link. Or maybe they
think aliens will abduct them if they click on your link. (Ok, | made that last one
up 1 but you tell me why prospective customers chop off affiliate links!)

Anyway you slice it, youodre
And thatos why ygtad hiding yodr affiliate links

One of the easiest ways to do it is to purchase a new domain and make the index
page of that domain forward to y our affiliate link.

You can also just use one of your existing domains, create a new page on that
domain, and redirect that page to your affiliate link.

T and you get a big, fat

you d

ot hert

way .

O0Si

Either way, itds called a fimeta refresho.

to copy and past e this little piece of code into the head of the HTML page:
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<META http - equiv="refresh"
content="0;url=http://www.yourafflink.com">

(Just be sure to replace Awww. yourafflink. como
|l f youdd r at h epartysesviee dor essentialldthe same function, try

TinyUrl.com . However, www.Bit.ly offers the same service with TRACKING for
free.

Herebés anothelrf byowdre promoting an affiliat
down, you want have dead links floating all over the Internet (in ebooks,
reports, vide o0s, articles, blog posts, etc).

Simply change all your redirect links to point to a different (but similar)
product. And just like that, you save thousands of dollars in commissions!

Sometimes increases mean minimizing decreases. In this case, you can e arn
more affiliate commissions by minimizing the loss of commissions through theft
and bypasses.

20. Create a Licensing Product

Back in Tip #16 you discovered how to capitaliz
creating a piggyback report.

In addition, you found out that you can actually get others to distribute your
report (and affiliate links) T and you get paid to do it i when you recruit your own
team of affiliates.

Now hereds yet another way to get paid while ha
Sell your re port with resell rights, master resell rights or even restricted private
label rights (PLR). That way T

You get a nice chunk of money upfront selling licenses, plus you get a
backend income from all your affiliate links floating around in cyberspace.

Her e 6s what those terms mean:

1 Resell Rights _ (RR) means that the person who owns the rights
can sell the product itself to end users (customers/readers) only
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The marketer does NOT have the right to pass the resell rights on to
anyone else.

These books hol d their value better because only a limited number of
people will ever have the right to sell them. As such, you can generally
charge more for the licensing rights, because people can only obtain
these rights through you.

1 Master Resell Rights (MRR) means  that anyone who buys the
book can use it for the personal pleasure, PLUS they can resell it
to others.  So anyone who buys it has the opportunity to make money
with it. While these books dondt hold thei
toyou (the productc r eat or) because youdll have mor e
selling your product.

1 Private Label Rights (PLR) products are those that can be edited
as well as resold by those who buy licenses. Since you want to keep
your affiliate 1 i nks i nctwvehatothersgam chargdin want t
the book.
It gets even better for two -tier programs!
This model works particularly well when youore

two -tier affiliate program.

Instead of keeping your affiliate links intact, you can ma ke the resell rights more
attractive by allowing license holders to rebrand the book using their own affiliate

links.

Her ebds t heTheyahave to join the affiliate program through your link. And

t hat means youoll get a commi ghkcenserholderg makegs t i me o
a salel

Or, herebds anhother idea

Even i f i#t6era fadrfe |l i ate program, you can stil!/l
program into the product you are licensing. Just be sure to include an

advertisement for you blog in a pr ominent place and require the licensee to keep it

intact when they distribute.

Youdbve got instant promotion for your blog goin
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21. Send Out Flyers to Your eBay®
Customers

| i ®

| f youdre sel i ng & avegntinfornatyp 0 prodwetB aiythen you need

to ship it to your customers.

And that gives you an opportunity to include flyers
(with product ads and affiliate links) in all your shipments.

| f youdbre not currently % elDONOGT asnkyitphitnhg so na devB a
because online auctions are a great way to build a customer list

Tip: What makes this tip so powerful i's that
affiliate links in front of proven buyers i and youb6re doing |
in a way thatés not so easy to ignore.

You see, people get tons of emails every day. Their spam filters

wonoét | et your emails |l and in their inboxes.
email does slip through, the sheer volume of other email in your

prospectodos inbox means thereb6s a chance your
read.

The solution: Fi nd other ways to reach your prospects and

customers to improve your chances of getting your marketing
messages read. Postal mail is one way to do exactly that.

You dond6t even need to make a profit on the fro
make money on the  backend with your flyers.

For example:

U You sell tools needed to clean ancient Roman coins. In the shipment you
include a discount coupon for a bag of un -cleaned Roman coins.

0 You sell Afconsumabl eo items | i ke dog treat
shows th e customer where to buy more when she runs out.

Tip : If you make your package insert useful, the customer
is more likely to hang onto it. For example, include a
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refrigerator magnet with a calendar (tha
well as your website URL.

0 You seBdgianmier 6s Gui de to I nternet Marketir
on a CD. You include an ad on the CD as well as a flyer in the package

that points customers towards related materials, such as a search engine
optimization course, a copywriting course, etc.

22. Spend More Money on Advertising
to Produce Greater Results

Do you consider paid advertising an expense or an investment?

Chances are, if you consider it an investment, then you already have a healthy ad

budget and youdre not af r dfiliade marketers see advettisingBut man
as an expense.

A black hole that swallows money. Something that just shrinks the bank account.

Guess what? | tds NOT.

| f youdre choosing your advertiiasndgi fveywauesr € ¢
tracking and testing your ads i then advertising is an investment.

You may find a return of $1.25 for every dollar you put into advertising. Or maybe

youdll make $2 for every dollar. Or $5 for ever
figures are better than the paltry interest rates you get at the local bank.

So where should you spend your ad dollars?

Again, you need to track and test to find out what works best for you. But some of

the best venues include pay per click (PPC) marketing, classified ads, and ezine
ads.

23. Start a Co-op Partnership

You may look around at all the other affiliates in your niche and assume that those
folks are your competition.
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For the most part, they ar e.i mdtuwhenyohjeiyforcee ndt hav
with them for mutual gain. And one way to do that is by forming aco -operative
partnership.

There are plenty of ways you can join forces wi
of my favorite wayse

Pull together a group of three or four other affiliates in the same niche. Together,
write areportona  niche topic.

Example : Each of you can write one chapter. Then promote four or
five different products in the report. Each affiliate gets one
link in the report.

Now the key to making this strategy work is that
each affiliate must also agree to promote th e report.

All affiliates can distribute this report free of charge to their subscribers,
customers, blog readers and other visitors.

You may even pool your money to create an ad budget to distribute this report
through paid advertising venues such as pay per click (PPC) marketing like Google
AdWords, paid press release distribution, classified ads, etc.

Simple.

And yet everyone gets a far bigger return as compared to the relatively small
amount of money and effort they put into the project.
Ofcourseyo u DONOT need to | imit yourself to doing |

1 You can do videos that you post on YouTube.

1 You can create live teleseminars and give your subscribers
access. Then you can record the call and make it available for
downl oad to those who dithehvétonfggemde. i n on

1 You can create free (or even paid) weekend workshops where
each of you take the stage for an hour or two. Then you sell
your products in the back of the room. You may also pass out
flyers with your affiliate links.
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And ofcourseyou dondét even need to do big projects |

things |ike exchange articles and post each oth
blogs.

Point is, you can all make more money i f youdre
competing.

24. Be More Productive

Do you want to make more money in LESS time? (V
Then listen up i you need to learn how to be more productive.

Think about the time you spend online Aworking.

you find yourself checking your email, watch ing YouTube videos, browsing forums

and engaging in other distractions. And worse yet, do you always find a way to
rationalize away these distractions as part of your business?

You need to put a STOP to these time -wasting distractions.
You may find that if you put forth 100% effort during the time you spend at your

computer, you could pull in more money in just a fraction of the time. Here are
three tips  to help you do exactly that:

1) Create weekly and daily to -do lists.  The best way to keep on track is

to create weekly and dailyto  -do lists. Then commit to staying focused on

your work until youdbve crosseddodist,ter yt hing
2) Cut out distractions. If you have a problem with checking your email,

browsing forums, etc., then close those unn ecessary windows while you

wor k. I f youdre doing something that doesn

grab your | aptop and go someplace where yo
3) Concentrate for a set amount of time. Set a timer or alarm for 20 or

30 minutes and work straig ht through until the timer/alarm goes off.

Donét check your email, dondét get <coffee,

Then take a five minute break. Rinse and r

t he daydlst. t o

© Kit Elliott, Super Affiliate http://www.SuperAffiliate.com
Page 40




WARNING: Following These Steps Could Change Your Income Forever!
USE AT YOUR OWN RISK!!!

You may not realize this, but as a general rule those who are the top affiliates are
those who are the most productive affiliates.

| t6s true.

|l nstead of fAwastingo time on activities that tr
certainly dondt help build your businessnd stay
planning strategies.

Youdll find that you get a | ot more marketing o

before. And the proof will be in the size of your commission checks.

25. Know Your Audience

Your subscribers are hungry for certain products and s ervices. And when you
advertise those products and services in a cert
switch that gives you almost unbelievable conversion rates I and commissions.

In short:

The easiest way to boost your affiliate income is to
place yo urself squarely in front of the money.

Once youbve figured out types of products, serwv
subscribers, you can feed them similar offers, content and triggers.

See, hereds the thing: Some af fi |l ibactiberswhatr ket er s
they need. But i f your subscribers dondét al so V
wonoét buy it. Period

So dondét even bother giving them what they need
Instead, give them what they want .

And once you discover which products and services t hey
want with a rabid passion, deliver more of the same.

Tip : Testing and tracking is the only way to know for sure which
offers and products your subscribers respond to best. For
example, you can split your list in half and send the exact same
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email to both lists T with the only difference being
sending the groups to different (but similar) products.

Aside from directly testing offers, the other ways to find out what your subscribers

want includes eavesdropping on niche forums, reading produ ct reviews, finding out
what the bestsellers are on ClickBank.com and elsewhere, etc. You can also

come right out and ask your readers what they want (i.e., survey them).

Here are five questions to ask your subscr ibers and prospects:

1. What frustrates you the most about [niche problem]?

Example : What frustrates you the most about housetraining
your dog?

2. What [niche topic] questions would you most like to see answered?

Example : What French cooking questions would you most like
to see answered?

3. What would your ideal [type of product] do/look like?

Example : What would your ideal membership script do T what
functions would it include?

4. What [type/niche] products have you purchased in the past three
months?

Note : H ere you may provide a list of hot products in your

niche, along with an option to write in t
purchased that you didndét | i st |l deal |l vy,
to include follow up questions asking them what they
thought about these products. You can then promote the
products that your subscribers like, while finding other
products to promote that are improvements over those
products your subscribers didnoét | i ke.

5. Which products have you recently considered purchasing?
Example : What organic gardening books have you recently
considered purchasing?
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Note : Asafollow -up question you may ask them why they

product (even though theydébve thought about it).
will help you improve your promotions.

The impo rtant thing is to know your subscribers, customers and site visitors.

| f they hate ice cream, itdos pointless to keep

that they love chocolate cake you can keep offering them chocolate cake over and

overagainwithco nf i dence that theyo6l|l continue buying.

Obviousl vy, | 6m speaking illustrative
affiliate commissions by promoting t

BONUS #26. Build a Solid Reputation
Within Your Community

y . But th
[ r

I
hings youo

| magine thisé

Some guy runs up to you on the street corner, grabs you by your shirt collar,
presses a DVD into yo ¥ouMUSTmuw ths DUMD. Rigatywav! Yol
canét live another danoment without it!

Would you buy it?

Probably not. Hec k, vy ou gseélfapay &rdmahits wgirdohjustas | e y ou
fast as your little legs will carry you.

Now hereb6s Scenario #2eé
Youdre wal king along the same street. Someone ¢c
happy to see a friend coming up behind you. He presses a DVD into your hand and

s ay sYpuwbuld LOVEthisDVD. 0 Then he explains why.

Now would you consider buying the DVD? You bet
someone you know, like and trust just recommended it to you.

Your business relationships are no different.

Peoplebuyfr om t hose they know, |l i ke and tru.
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and they ignore the desperate -sounding marketers
who are running all over the place screaming about products.

Customers ignore the marketers who care more about themselves then they care
about their customers. And they ignore anyone who seems more concerned about
making money than solving problems.

That means you need to start building relationships i andtrust 1 online.

Your newsletter will help you do that with your subscribers. But you can also
interact with your pr  ospects and customers elsewhere online, such as on your
blog, on niche forums, and on social media sites like Twitter.com
Facebook.com and similar.

Show your prospects and ¢ ustomers you care about them. When you recommend
a product, recommend a GOOD solution (not just the one that pays you the
biggest commissions). Be honest in your reviews.

When you do all that, trust grows. And so do your affiliate paychecks.

BONUS #27. Outsource It All

Your time is money. And so every moment you spend slaving away in front of your
computer is a drain of several dollars on your bank account.

That means that if you get someone else to do the heavy lifting for you,

then youol |l not ontgehavmeéoyeudl |l also have m
Yes,lknow Tt his requires a mindset change. You canf¢
empl oyee any |l onger. You canot trade your ti me
working on something that a professional could do for y ou faster and cheaper.

Consider thiseé

Letdbs suppose you need to create a free repo
fast writer (maybe not even a very good one), so you know it
will take you about 25 hours to write the report.

Now | etds suppose you can draportrnoaout thi s sam
ghostwriter for $200. Is it worth it? You bet it is!
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I f it takes you 25 hours to write the same r
basically saying your time is worth LESS than $8 an hour. If you
really think your time is worth eight bucks an hour, then y ou

can do just as well working at the corner convenience store.

See what | mean?
Your time is worth more. And so when you outsource this report i or any other
task it frees you up to focus on wh aldeasMakemmimor t an
Chief. You ca n figure out your marketing strategy.

You can just spend all your time thinking, planning, strategizing i and let someone
else do the actual work.

You can let someone else:
1 Create and update your blog.
1 Write your ads and other sales materials.
1 Create your autoresponder series.
1 Design your site and graphics.

1 Handle your article marketing, social media marketing, list
building and every other part of your sales machine.

1 Drive traffic to your site if you want!

In short : You can let someone else do the work while you collect all the money.
|l t6s one of the easiest ways to give yourself a

Here are some of the best places to find your freelancer:

1 Elance.com (good general outsourcing site ).

1 RentACoder.com (particularly good when you need a programmer).

1 GetAFreelancer.com (another good general outsourcing site to find
everything from an accountant to a writer).
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Conclusion

Congratulations 1 you just learned 27 quick and easy ways to boost your affiliate
incomel!

Now you might already be using many of these tricks and tips. And you might
already be planning which of the ginghogggus youodr e
business.

Deci de which ones youdll start
apply i mmediatelyé as in today.
Then decide which ones youdl | apply tomorrow, t

Thereds just one t hiiigetstaetddt .f or you t o do
Choose a tip, a p p lygur income grawsthrtig ag early as today!
Onwards and Upwards

Kit Elliott
Publisher, SuperAffiliate.com

P.S. Read the following page for some important information about your affiliate
marketing.

P. P.S. Your wunadvertised bonus report, AHow To
With YourOwn3 -Day Firesaleo is immediately following
next page.
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BONUS REPORT
OHow To Get Massive Traffic And S
WithYo urOwn3 -Day Firesal eo

Introduction

Just imagine making more money in a mere 72 hours than you made in the last

six monthsé or even the | ast year. Go ahead, ta
sink in.

Now imagine this:

Not only do you make this massive sum of money,
but you also build a huge customer list as a result.

That means your mortgage is paid for and maybe
Youbre set.

Lovely dream, 1isnoét it?
Hereds the htirsi ngsndt just a Apie in the skyo fal
Thisis something YOU can make come true.

And right now youdre | oolkyisntge patb Ituheep reixnatc tt hsattedps
teach you exactly how to do it!

As you may know, C4 is a military explosive that is more powerful than TNT; and
with the help of the CAFires al e Sy syowcarteasily explode your firesale
profits.

Before we jump into the system, |l et 6s get a qui

Letbébs start with a quick definition of #Afiresal
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DEFI NED: iFiresal eo0

A limit ed time sale where a package of goods is offered
at an extremely discounted rate.

Introducingthe  C4 Firesal e Bgnseasgfol -step system that shows you

exactly how to put together a firesale package, recruit an effective team of launch

partners , and launch the package beyond your wildest expectations!

And herebds a briCéefFloekaht BhatemBubdre about t o

#1 - COLLECT a Package of In - Demand Products
#2 - CRAFT a High - Response Sales Page
#3 - CONTACTand Recruit Laun ch Partners

#4 - CREATEa Buzz - Building Marketing Campaign

A

Now | etds get down to the nuts and bolts of how
for youé

#1: COLLECT a Package of
In-Demand Products

|l 6m assuming youdbve already choseagedtafinhi che, and
products for that niche.

Sidebar : Since many people who read this report will run firesales

in the I nternet marketing niche, at times in
references to selling to the Internet marketing market. However,

do note that you ca n run a successful firesale in ANY niche.

Indeed, prospects in other niches may be even more receptive to

them, since firesales arendt as common out si

marketing circles.

Here are answers to your top questionse
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What sort of products sho uld you add to your package?

The answer is simple T add the sametypesofin -demand products that
sell individually.

See, some people sell Ajunko in their firesal
qguality productsé and begusargr dduatdd tahdte wb wy
find anywhere else.

Il f you dondét know what sort of products your
research. Specifically, find out andthentellt hey o r ¢
somet hing similar. And r e me mbustrehookg oiuypucan not |
sell software, audios, videos and anything else your market wants.

Quick Tip I f youdre selling to the Internet n

then you have the luxury of providing a variety of products.

They may include marketing products for edu cation purposes,

marketing products with resell, master resell or private label
rights (PLR), and other niche products that come with some
sort of PLR or resell rights.

How many products should you add to your pacl
should you charge?

If people in your niche have had firesales in the past, then research them to
see how many products they included and for what price.

Generally, however, youdll want a somewhat | ¢
very low (but ever increasing) price. For example, you may have a package of
50 products for $50 ($1 a piece) that goes up $10 a day.

At the end of the sale, you can either end the offer completely, or charge the
full value (which may be worth hundreds if not thousands if someone
purchased the products  individually).

Where do you get these products to add to your package?

As mentioned previously, youoll want to have
that your customers canot find anywhere el se.
create this handful (or have th em created for you by a reliable freelancer).
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Quick Tip : As a good rule of thumb, make about 25% of your
package completely unique products. So if you have 50

products, 12 of them should be unique. At the very least, they

should be rewritten PLR (private label rights) products.

To fill in the rest of the package, you can hunt for resell rights products,
master resell rights products and private label rights products online. Simply

enter your niche keywords (like Alntermeet mart
Aresell rightso or APLR. O For example: fAlnter
Quick Tip : Check the Warrior Special Offers Forum . You can

also inquire on the main discussion forum if anyone is
offering products in your niche with resell rights.

Once you have your package, 1t06s time to craft

#2: CRAFT a High-Response Sales Page

Now that you know what product to include and h
you need to ¢ reate a sales letter that convinces your prospects to get out their
credit cards and order right now.

Quick Tip | f youdre absolutely new to creating
may consider hiring a professional copywriter to write your
letter. At the very least, do consider having a professional

critique your letter.

Fortunately, thereds a simple formula you can a
letter. You may have already heard of it before: AIDA.

AIDA stands for:

A - Attention
| - | nterest
D - Desire
A - Actio n
You need all four of those elements in your sal
A - Attention
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One of the most important parts of your sales letter is the headline T and

thatos because the headlineds jJjob is to get )
Ifthehead | i ne doesndét do its job, then the rest
we l | not even exist because it wondt get r eac
Think of your headline as a fAmini ado for yol
headline should make a big prom ise, such as by telling the reader the biggest

benefit shedl |l receive i f she keeps reading.

You can also inject curiosity into your headline (so that the prospect needs to
keep reading to satisfy her curiosity).

The way to do that is to promise a big ben efit, but dondt tell th
shedél!l receive that big benefit.

For example, consider these two headlines, each promoting green tea:
ADrink One Cup of This Green Tea Each Day to
OR

AHerebs How to Lose Weight Witha®ilssandi eti ng, \
Wit hout Exercisel! o

While both of these headlines could be effective, note that the second one

arouses curiosity. It delivers the big promise T but doesnét tell t he
how shedll get that benefit. So she needs to
| - Interest

Once youbve fAhookedo your prospect with a goc
reelingherin T and to do that, you need to hold her
Strategyo to help you do exactly that:

E START with a good opener. Because you made a big pr  omise or even

aroused curiosity in the headline, your opener needs to be the payoff. If
your first few paragraphs dondét Apay out, o
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But that doesnét mean you show all your <ca
contrary, you can arouse fu rther curiosity. One way to do that is by
telling a story in your opener, stopping right before the end of the story,

A

and |l etting the reader know youol | tell t h

People hate unfinished stories, and will often keep reading just to find out
what happens. (Of course, your story must be engaging, the reader
should identify with the story, and it should be directly relevant to

whatever youbre selling.)

E SHOW genuine empathy. Your prospects have been searching high and

low forsomeon e who really understands their prol
t hem. So far, al | theydve found are mar ket

money and leave them with unsolved problems.

This is your chance to show youodore differe
pr os p ehead,dhen you already know how much her problems trouble

her T and all you have to do is show that you genuinely care. Show her

that you identify with her and that she can identify with you.

QuickTip : You canot fake this. You need to

and empathize with your prospects. If you genuinely do,
then dondét be afraid to show it.

E STIRUP emotion. Finally, you need to make your reader feel

somet hing. | f she feels something, then sh
your letter.

Later on, yheundagine hdwayoeod it will feel to use your

product s. But for right now, you need to i

how her problem makes her feel. Ask her to imagine the pain, sadness,
embarrassment or other negative feelings.

Forexample : o0l knhoat witoés | i ke to keep a han
hovering by your mouth when meeting new people, simply
because youdre embarrassed about your te

Bottomline _: You need to hold her interest 1 n cont
while also starting to spark her interest in th e solution youodore offe
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D - Desire

You have your prosdmewt &g Oisnttémest o start
for your product. And to do that, you need to make your case that your
firesale is the BEST solution to her problems.

Her e 0s a oarismpproeesdto get your prospects drooling over their
keyboards, desperately wanting your firesale package:

1) Li st the productYsoburb eprreofdiutcst.s have a
but what your prospects are primarily concerned about is how these

products will benefit them. To that end, you should create a bulleted list

of product benefits that create excitement and even curiosity about your

products.

Let me give you an example of a feature versus a benefit. The feature of

your firesale package is that it includes five never -before -seen resell

rights ebooks. The benefit to the buyer is that she can make easy money

with these products because the market

2) Offer proof. Your prospects really want to believe you. They do. But
they also think ma  rketers are prone to exaggeration. And at the very
|l east, they know youdre biased.

That s why you need to offer proof of

forms of proof is fisoci al proof, 0 where

testimonials.

Quick Tip :If you have a lot of testimonials, then post

the strongest ones in prominent places on your sales page.

Your strongest testimonials are those where people not

just | i ked the ebook (e.g., fAgreat

st

ot

i s

0]

n

your

ne

pounds using the tips in Chapter 5!0).

You may also offer up any other sort evidence that proves your case,
such as before and after pictures, videos, screenshots, etc.

3) Reverse risk. Your prospects are skeptical

maybe t he products arendét really what you
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can ease their minds by reversing (indeed, eliminating) the risk i andyou
do that by offer a strong (and long) guarantee policy.

Sometimes beginning marketers feel like a guarantee policy i S just an
open invitation for buyers to ask for refu
who want refunds will get them one way or another anyway i either by

attempting to bully you, or by going to their bank and doing a chargeback
(which means you get hit by a big fee).

|l ndeed, youéll actually make MORE money wh
policy, because your conversion rate will increase!

4) Prod the imagination. Remember earlier when we talked about
stirring your prospectdos emotiongyoaboet he
made your case, you need to stir her emotions about the solution i and

you do that by asking her to imagine how it will feel to receive your
product s benefits.

Example : Herebdbs something you might say for
aimed at I nternet Nar koenénshaive any
competition - just imagine how much money you

with these brand new reseller products! Imagine your
wi feds surprise when you get her that ri
eyeingéo

Youdbve made your case, |isted the Emaefits, |
Now you got your prospect thinking she canét
firesale package. Il tés time to close the deal

A - Action
|l magine a gentl eman whoo6és about to ask a wom:

He takes her to a fancy restaurant and they si p champagne. Then, when the

moment is just right, he drops to one knee and shows the woman the most
breathtaking diamond sheds ever seen. She alr
then suddenly the gentleman jumps up and leaves the room without uttering

a sing le word.

Silly, right?
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But thatodéds a good analogy to what many mar ket
Namely, they whip their prospects into a buyi
prospects hanging, a bit unsure of what to do next.

You see, you can easily sky  rocket your conversion rate by doing one simple
thing: Putting out a strong call to action to your prospects.

DEFI NED: nCal | to Actionbo

A call to action is just what it sounds like. This is where you clearly and
specifically tell your prospects what you want them to do next. In the case of
your firesale, you might say something like:

"Take out your <credit card right now and
claim your package! o

Calling your prospect to action wil/ i mprove
even better if you give your prospects a reason to act right now.

That is, you need to create a strong sense or urgency. And one way to do that
is by creating a fear of loss.

Fortunately, a firesale has a natural sense of urgency built right in:
1. T h e r argency because the firesale only lasts for three days.

2. Thereds urgency because the price goes up
pennies after every sale, or by fractions of a penny every second.

Quick Tip : Those last two can be accomplished using a
firesa le script that shows the price rising steadily.)

All you have to do is remind your prospects of this fierce urgency when you
call them to action.

Now you know the AIDA (attention, interest, desire, action) formula. You can snap
these elements into yourt  ypical sales letter format, which includes:
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1 A headline and sub - headline. (Also benefit - driven sub - headlines
throughout the copy to draw the skimmeros eye
copy.)

T A salutation that speaks directly to the ma
Internet marketer 0) .

1 A good opener that hooks the readers and evokes emotion.

1 Alist of benefits (use a bulleted list to draw the eye to
them).

i Testimonials.

1 Proof.

1 A guarantee.

1 A strong call to action.

T A AP.S. 0 at the end that reiterates a main
creat es a sense of urgency.

Once you put your letter together, you should have a few pros review it for you to

make sure itdéds as good as it can be. Then itods
help you promote your firesaleé

#3: CONTACT and Recruit Launch
Partners

Letbs step back a moment to | ook at the big pic
heading. Basically, your promotion is going to rest on the following two
foundations:

1. Your launch partners.

2. Your ability to create anticipation and a pre -launch buzz.
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Int his section youoéll discover how to find, con:
you build your pre  -launch buzz and send a stampede of eager buyers to your
firesale the moment in | aunches. I n the next se

your prospects into a pre -launch frenzy.
Letds get to ité
Step 1: Finding effective launch partners
Finding your potential launch partners is easy. Look in these places:

1T Google your marketds keywords to see who
organic search engine rankings. Also, se e whodés buying pay
click (AdWords) ads.

1 Search your niche forums for influential marketers.

1 Read your niche blogs to find influential marketers with
busy blogs.

1 Read your niche newsletters to find partner with a
newsletter platform.

1 Search Clickban  k.com in your niche category to see who the
top sellers are.

1 Search places like Amazon.com, Lulu.com and elsewhere to
see whoodos authored books in your niche.

1 Ask your current partners to recommend other affiliates.

1 Ask your customers whose products, blo gs, sites and forums
they enjoy.

f Run a search for your competitorsé produc
whods promoti ng t hoisandagsktledewfiliatss to
become your affiliate.

Step 2: Craft an irresistible offer.
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I f youdre selling to otshet hlemt gonmétvemapribbadl

that this market sees plenty of firesales. And that means your potential
partners have seen plenty of fApromote
offer needs to stand out.

my

Quick Tip Even i f youdre not seltmarketgrs,t o

keep in mind that your potential launch partners get plenty of
similar offers every week.

fir

nter

Hereds how to craft an irresistible offeré

E Give your partners (and their customers) perks not available
anywhere else. First, do a little research. Fi nd out what other marketers
with similar offers have given their launch partners in the past.

Specifically, look at: the commission percentage; specialized landing

pages; specific perks for customers (such as semi -exclusive bonuses
and/or discounts), etc . Once you find out what everyone else offers, you
offer something just a bit better.

Youdll also want to | imit your initd.@i
affiliates i that way they get the benefit of being the first to introduce the
package to the market, which means a better chance at more sales for

t hem. (However, youbéll want to open
soon after launch.)

E Run an affiliate contest. In addition to the perks mentioned above, you
should also consider offering an af filiate contest with cash prizes (and
other prizes of interest to your partners). Be sure to keep an affiliate

al

up

num

t he

|l eader board updated, so that youriaadf fili a

how many sales they need to overtake the winner.

Youol | a | s oervaadon price®for evierffone who sells at least one
product.

Example : Each affiliate may get one entry for the first
product they sell, and another entry for every five they
sell after that.

That way, even those who know t mtesywillbandét w

motivated to promote.
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E Create a compelling proposal. Finally, you need to create an affiliate
proposal to send to your potential partners to convince them to promote
your firesale.

This isndét just a casual | et t s.Ainstgad,yjous end t
should treat this as a sales letter i because thatodés exactly w
Youdre Asellingd these potenti al | aunch pa

firesale. As such, all copywriting rules apply. See the previous section for
tips on how to craft a persuasive sales letter.

Step 3: Contact and recruit your potential partners.

Once youbve created a |ist of potenti al part
proposal, itdés time to start contacting them.
You have a few options here. Namely, you can choose to email them, call

them (if their phone number is listed on their site), or send a postcard or
letter via postal mail (which can sometimes attract more attention).

Quick Tip : Want to cut through the noise and get your

potenti al partnerds afPt@henomsentiaat AiPMO (p
message) through a forum that you both regularly contribute

on.

Whil e all of these methods will work with sor
prospects (e.g., potential partners who donot
first d evelop relationships with these potential partners. At the very least, you

should seek to get noticed (and have your name recognized) by these

marketers.

Consider thisbé

A stranger walks up to you on the street and

airpo rt.

Do you?

Probably not. You donét know this guy.
© Kit Elliott, Super Affiliate http://www.SuperAffiliate.com

Page 59



WARNING: Following These Steps Could Change Your Income Forever!
USE AT YOUR OWN RISK!!!

r friijedogaitakea ki ng t

Now what if hedbs one of you
rt? Of course (provi

your friend to the airpo
woul dndt hesitate.

Finally, what would you say if an acquaintance (or a friend of a friend) asked
for the same favor? Chances are, youodod seri ol
ul ti mately say yes or no, the fact is youodod ¢
a stranger.
And the same goes for your potentia | partners:
1 If they have no idea who you are, they might trash your proposal
without even reading it.
T On the flip side: |l f youdre already good
partner, theyoll say yes to your requestée
1 Finally, if they at least recognize your name, your email will get
opened T and that increases your chance of the
Bottom | ine: develop relationships first whei

then get noticed by becoming visible in your niche.

For example

Post on the popular forums and blogs.

Write and submit articles to article directories.

Start your own blog.

Sell your own products in the niche.

Become a fAsuper affiliated in your niche.
Publish your own newsletter.

= =4 4 4 48 2

Dothat,andyoueas i |ly i ncrease your chances of getti

Quick Tip : Your partners are busy. You should be contacting
them about a month to six weeks before you want them to start

with the pre - launch marketing. That means you should be
contacting potential partners about two months before your
launch date.
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At this point you have your package of products
|l etter, and youbve contacted and recruited your
to create the mar ket i niggtecsememathegatkettfueldot ydpig g o

firesale!

#4: CREATE a Buzz-Building
Marketing Campaign

There are plenty of ways to launch a firesale. The best way, however, is to spend

the few weeks leading up to the launch building your list of prospects, build ing
anticipation among these prospects, and getting
sale.

Heredbs how it-bywstapks, step

1. You and your affiliates give away an fiedgyo
and get people talking. (About three weeks before launch.)

2. You drip more free content out to your new prospect list. As you drip
content, you start dropping hints about the upcoming launch.

3. You hold a pre -launch event like a contest about one week before launch.
(This gets your prospects to start payin g attention to your emails.)

4. In the final week, you really start building anticipation by telling more and

more about whatoés coming. By -48haursawaymyu t he | a
want many of your prospects to already have
buy.
Youodl I l earn how to do all of that and more in
start by preparing for your eventual crush of v

Step 1: Prepare for the deluge.

I f you do everything right, youdbre going t
visi tors (and sal es). I f youdre not ready f
you.

Herebdbs what you need to do about three weeks
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(@

Making sure you have enough bandwith on your hosting plan to handle a
large number of visitors. (Or ma king sure your server is ready.)

C Talking to your payment processor representative to let them know
youdbre expecting a | ot of payments on your
chance of them freezing your account on launch day.

Quick Tip : Call your payment processor again in the week
leading up to the launch just to make sure they have,
indeed, noted in your account that youodr

deluge of sales.

C Make backup plans for everything T your host, your payment processor,
and your autoresponder. Assume t hey ol | al | go down during
and have a backup host, payment processor and autoresponder ready to
go if needed.

C Set up a help desk to handle customer inquiries, and take on more staff if
needed to answer questions.

Note : Dond6ét depend orrmustenmeaservice f
Il nqguiries. Thatoés because iItds too easy
lost or trapped in spam filters. Even if your email

account doesndt have a spam filter, your
account probably does. And people donot
check their spam fo Iders.

So what happens? They dondét get your rep
i nquiry. They grow angry. They assume VYyo
them. And you lose the sale.

I f you use a Help Desk, then a | ost emai
lost sale i because the customer can always visit the Help
Desk to get your reply.

)

Create your sales page, download page and other necessary web pages.
Insert your payment links, download links, affiliate sign up links and
mailing list forms. Then double check that all the links and forms work.

(@

Setup y our affiliate program (and double check that the payment buttons
work with your affiliate links). Then create and load up marketing
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materials for your affiliates to use. You may include solo emails, articles
or blog posts, banner ads and other graphics, sh ort reports (more on this
later), etc.

Quick Tip : Two of the most popular payment processor
services with affiliate tracking include ClickBank.com.

C Create an autoresponder series for your prospects and customers. Again,
double check that all links work.

Just a bit |l ater weoll talk about what typ
Keep in mind that youdéll want to create so
Adri po over the course of a f elaunesheeks t o h
anticipation.

Quick Tip : Your first email to your new customers should

encourage them to become affiliates for the firesale.

C Set up a mailing list and a blog for your marketing partners. This helps
you keep in touch with them over the next
remind them to send out the pre -launch marketing materials.

The blog can serve as a backup communication method, and it can also
be used to post the results of the affiliate contest.

Step 2: Create and Release a Viral Freebie

Your next step iIs to creattehepbuildyeuede e- t hat vy«
launch list. You should create this freebie well before your launch, so that you

and your affiliates can start giving it away approximately two to two and a

half weeks before the launch.

Note : Your freebie should be available on'y our website in

exchange for an email address and a first name, which puts

people on your prospect mailing list. Your affiliates can send

their traffic to your site using their affiliate links. That

way, these prospects are ficookiedo tttracke
system), which means your affiliate will get credit for any of

these prospects eventually buy the firesale package.

Anot her thing you can do is create and off
report for your affiliates. This is a report that includes a
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link to the fi resale home page. Each person who wishes to give

away the report can fArebrandodo the document

affiliate link.

Before the firesale, the rebrandable report should work to get
people to join your list to get the viral freebie. After the
sal e has started, your firesale home page will have the sales

|l etter on it, so the report can also fApres
If you create a rebrandable report, be sure to make it
available to all your affiliates. Youdll a

it in other ways, s uch as by linking to it in your forum
signature, blogging about it, posting it on our Web 2.0 sites
(like Facebook, Twitter, MySpace, and Squidoo), using social
bookmarking services to bookmark it, etc.

Now that webve mentioned t hfeewhtriames fviitr@adg ffir

define what we mean by this ter mé

DEFI NED: Anviral Freebieo

A free product used to build anticipation and buzz in the market.

A viral freebie could be come in any format, such as a downloadable ebook, a
short report, a video, an audio recording, access to a free teleseminar or
webcast, software, spreadsheets, a tool bar or any other sort of tools or
resources that your market wants.

Quick Tip : That last line is key T it MUST be something your
mar ket wants. You wonoleffegiéenoonebaes vi r a
about your freebie.

You also need to release something directly relevant to what

youbre offering in your firesale. As
offering resell rights products to Internet marketer, then
ideally your freebie should com e with resell rights and/or it

should educate people about how to cash in on resell rights.

Now, because plenty of marketers offer freebies all the time, you need to rise
above the finoised in your market. That
stand out from  the other freebies:
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1 One way to do that is to give away something extremely valuable that
everyone el se is charging for. Doing so wi
(which is what you want).

1 Another way to get your freebie noticed is to make it edgy and
contro versial. You may even make it slightly offensive. This works best
with a video, audio, controversial seminar or ebook.

Again, you should get this freebie out to the market about two weeks before
your launch. Inform your affiliates well in advance what dat e youodd | ike tl
to start sending traffic to your page.

Then once you get people onto your mailing 1
affiliates to start ratcheting up the exciter

Step 3: Start Building Anticipation

You have a list full of prospects , and more joining all the time. Now what you
need to do is start dripping more free content along with mixing your
marketing message into these emails.

Quick Tip : Think of your pre - launch as an event. You want

people on your list to start anticipating yo ur email messages,
which will be a mix of continued free content (edgy and

controversial, if possible) and marketing messages. And

eventually, you want people to anticipate your product launch

itself.

At first, you donodot tell t ®apokerplayer, holdifgi nk of
your cards close to your vest.

Instead, you drop a hint here and there when the launch is still about one and
a half to two weeks away. You tell people to write the launch date and time on
their calendar, becausecidsmomgt bi YNogubjgst don:¢
youdre talking about. You continue to drip fr

About a week before the launch you can start your other events, like a
contest. Regardless of what sort of contest or games you run at this ti me, you
should have all contestants post on your blog, because these posts serve as
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social proof. You may have games, where anyone can win prizes (like discount
coupons for the firesale package).

Quick Tip : One of the best types of pre - launch contests you

can run is one in which the entrants sell themselves on your

firesale package. For example, each entrant must write 300

words on the top three benefits theyoll re
purchase the package.

The overall winner gets the package for free. Everyone else

gets a limited - time coupon with an extra discount. This is one
contest where the Arunners upod become cust

In the final five or so days before your launch, you start steadily releasing

more and more information about the firesale. You tell peop le in every email

you send about how the package will benefit them. You should release daily

emails that tell a little bit more about the package T that way, about 24  -48

hours before | aunch youdl |l have many prospect

theydre buying.

Now thereds just two final pi ec e slaupoh emailse e d t ¢
to make this really work:

1 You need to stress the urgency of buying immediately. Since this is a

firesale, the price will go up T let your prospects know this.

1 Youneedtobui | d curiosity about the package. Do
product . |l ndeed, mention that there are so
in the package 1 and merely HINT about them (and their benefits)
without coming right out and directly telling people what these produc ts
are.

Your most curiosity -arousing email should hit your pro.

36 hours before the launch.

You should send one more message the night before launch (generally about

12 hours before the launch time) to remind prospects that the sale starts Ain
the morning. o

Finally, remember that you need to keep your affiliates updated throughout

this final week. And even though you shoul d |
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on your list due to the initial viral freebie promotion, your affiliates sho uld also
be sending emails to build anticipation in the final week T and right up until
the night before.

Quick Tip Use a ficountdown c¢clockod script on vy
home page that counts down the days, hours and minutes until

your sale launches. That way, every time someone visits the
page to join your mailing list, they©o6l]l s e

then periodically remind people to check out the page to see
how much time until launch. Doing so helps build excitement.

Step 4: Launch!

Today is launch day. Y ou should check through your links and pages one more
time several hours before you actually launch. You should also email your
marketing partners to remind them to promote the launch.

Then, about a minute or two before thpagd aunc!
with your actual sales page.

Quick Tip  : Have one or two friends standing by with the sales

page, your website FTP information, your autoresponder login

information and the email you want to send to prospects. That

way, if something would happen like your power would go out or
your Internet connection goes down, you can call them and they

can upload your page and email your prospects.

Next, email your prospects and to remind them the sale has started. Keep the

message shortand sweet 1 alineortwo and a | ink is all thatos
neednét fisell 6 them too hard in this message,
them all week!

After the | aunch, ités time for you to sit b
grow to a small fortune!

~N

This is a very excitin g day 1 and it will continue to be exciting for the next
three days!

But while youdbre popping champagne corks and
are a few more things you need to do:
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T I'f youdre manually adjusting the price cha
havinga scri pt do it), then youoll need to ra
the second and third day of the firesale.

1 About six hours before you raise the price, email your
prospect list to remind them they have a short amount of time
to get the package before the price incre ases. (This is your
Afear of | ossoO0 urgency tactic.)

1 Answer all your customer service inquiries as quickly as
possi bl e. I f you candét answer them within
hire assistants to help you.

9 Stay in contact with your affiliates throughout the | aunch to
keep them motivated and informed of price changes.

1 Encourage your customers to become affiliates.
1 Promote your sale in other ways, such as by blogging about it,
talking about it on forums (or in your forum signature lines),

posting YouTube video s about it, purchasing AdWords ads,
submitting press releases to PRWeb.com, etc.

1 And enjoy your success i you DESERVE it!

Conclusion:
Your Firesale Fortune Awaits!

Congratulations!

Now that you know how the C4 Firesal e ®orks,tya imiediately put it
to work for you!
Let s qui ckl@4 rFRicraeps alhee :Sy st e mE

#1 - COLLECT a Package of In - Demand Products
#2 - CRAFT a High - Response Sales Page

#3 - CONTACTand Recruit Launch Partners
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#4 - CREATEa Bu zz - Building Marketing Campaign

|l f you use this system exactly as described, it
more money in those three days then ybu made al
Many marketers have used firesales to pull in massive amounts o f money.

No doubt youbve heard about a few of the six fi

| f the firesale experts can make over $100, 000

stopping you from doing the same. But think of it this way i even if you make

50% of the money the ex perts make, you could stil!l pul I i
72 hours!

But it wonodot happen by itself. And it wonodot hap

make a fortune with your firesale.

It will ONLY happen if you really desire it, if you commit to carry ing out the
system, AND if you get started immediately by taking action.

So get to it!
|l tds time for you to take the first step, which
package of products to se  Il. And you can start right now.

Questions? Comments? Feedback!

Leave a comment on my super blog. http://www.SuperAffiliate.com

Published By: M&Kit Elliott wThe Residual Income Guy

Y ESTET £

Onwards and Upwards,
Kit Elliott

Click Here to Download Other Free Reports
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OoHow To Make Thi s
24 /RésiddalSal es Machi n

Before you rush off to share this report with your Facebook friends and Twitter followers,
let me ask you a question...

Would you like to get paid a recurring commission when you share this report with others ?
If so, then all you have to do is rebrand this special report with your  zCredit Cards Affiliate

ID before sharing it with others. That's it. You can then post it to your blog,  share it on
Facebook and Twitter, or even use it to build your list.

And here's th&ESTart...

Your readers will also receive o0giveaway rights
away without rebranding it (and somewill ) you'll get paid commissions on ALL of their

referred sales as well. Example: Letssayo St ephani ed downl oadesnoty our
rebrand it with her ID. She then shares YOURbranded version with Bill who joins fj guess

what? YOUjust got paid... C ha-ching! ANDwith the zCreditCards Affiliate Program o}

you get paid a ORESI DUALGS off any new signups a
you a matching bonus of what your oreferring af

Get excited! Because you' resduahdbalugas tma amil rereas ht ty
out commissions for you 24/7 ( even while you sleep!)

Here's what to do next...
b Step 1: Join zCreditCards by getting your free Affiliate account at  this link

? Step 2: After you get your free Affiliate account ,y ou 6 | | be able to
this report with your z CreditCards Affiliate ID.

Click THIS LINKto rebrand this report with  your zCreditCards link.

} Step 3: Start sharing your new report with others and GET PAID
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